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In this FSG, references to ñEA Financialò, ñweò and ñusò means  EA Financial, LP ABN 16 971 745 471 or any of its individual 

authorised representatives as the context implies. References to ñyouò means an existing or intending  investor or client of EA 

Financial. You should expect to receive this FSG before EA Financial, or one of its individual Authorised Representatives, sells you a 

financial product or provides you with financial product advice.  

PLEASE NOTE: Power Super (Australia) Pty Ltd ACN 129 052 580 is not a licensed authorised representative of EA Financial, LP and 

is therefore not covered by this FSG. 

Who we are and how to contact us: We hold an Australian Financial Services Licence (AFSL) No. 246801. You may contact us to 

find out more information using any of the following contact details:  

EA Financial, LP : L 12, 37 York Street, Sydney NSW 2000; P:(02) 9249 7375  F:(02) 9249 7349  E: info@eafinancial.com.au.   

Authorised Financial Services and Financial Products: We can provide financial product advice and deal in the following financial 

products: Basic Deposit Products; Non-basic Deposit Products; Non-cash Payment Products; Government Debentures, Stocks or 

Bonds; Managed Investments Schemes; Securities; and Superannuation. 

EA Financial is responsible for the financial services provided including the distribution of this FSG. Before we carry out any services 

for you, we will provide you an FSG, a PDS and if applicable, an SoA. These documents will be provided to assist you to make an 

informed decision about the product or service and to comply with our obligations as a financial services licensee. In this regard we do 

not act on your behalf but rather we make recommendations for you to consider and (if appropriate) act on.  

 

Relationships or associations with Financial Product Providers: Apart from the arrangements referred to below, there is no 

relationship or association between us and any product issuers for whom we distribute products that might reasonably be expected to 

be capable of influencing our provision of financial services to you. We will enter arrangements with other third party entities in relation 

to the promotion and/or licensing of our strategies and/or  their products and services. Any arrangements we enter will be fully set out in 

the relevant disclosure document that will be provided to each investor before they make any decision to invest. As part of the Power 

Super Warrant strategy, we will enter formal arrangements with financial institutions and legal advisers. We may receive and/or pay 

fees, commissions and trails from/to these entities as a result of you implementing the PowerSuper Warrant strategy. We may use 

some or all of these fees to pay to  other financial advisers, lawyers, mortgage originators, mortgage brokers and/or  accountants. 

These associations and relationships are not expected to influence our decisions when recommending investments to you. If we feel 

there is a conflict situation, we will disclose this to you in our documentation. 

How you can give us instructions: You need to give us instructions in writing (eg e-mail or letter) or another method as agreed by us. 

Before we carry out any services for you, we will provide you as and when required under the law an FSG, a PDS, an information 

memorandum, a prospectus and/or if applicable, an Statement or Record of Advice. These documents will be provided to assist you to 

make an informed decision about the product or service and to comply with our obligations as an authorised representative of a 

financial services licensee. In this regard we do not act on your behalf but rather we make recommendations for you to consider and (if 

appropriate) act on.  

Do you have adequate compensation arrangements? We have adequate professional indemnity insurance in place to cover us for 

the financial services we provide.  

Who is your advisor? We use the services of Authorised Representatives [ARôs].  Our ARôs are either employed by us or are 

independent contractors that we engage. All our ARôs act on our behalf and we are responsible to you for their conduct and the 

financial services they provide. If you choose to receive personal advice from us, you will need to engage one of our ARôs who will then 

meet with you to produce an SoA. You will find a list of our ARôs on the ASIC website, or alternately you can contact us.  Our ARôs are 

required to provide you with their own FSG. Our representatives are remunerated by salary (or a base retainer in the case or 

consultants), commissions, fees or a combination of any or all of these. They may be eligible for an regular bonus payments, which is 

discretionary and based on performance. 

 

 

 

This Financial Services Guide (FSG) is designed to assist you in deciding whether to use any of the services offered by 

EA Financial, LP and also to inform you about remuneration that may be paid to us and other relevant persons in 

relation to the services offered. This guide will provide you with an understanding of what to expect from your 

interactions with us, how to contact us, our business relationships, details of any potential conflicts and information on 

our procedures for dealing with disputes and how you can access those procedures. 
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What information should I provide to receive personalised advice? You need to provide us with a list of your personal objectives, 

details of your current financial situation and any relevant information, so that we can offer you the most appropriate advice possible. 

We only provide personal advice in the form of an SoA through our ARôs. Our ARôs  will request that you complete a detailed client ñfact 

findò questionnaire and a ñrisk toleranceò questionnaire that will identify and summarise your current financial situation and personal 

objectives. 

You have the right not to tell us certain information, if you do not wish to. However, if you do not, the advice you receive in the SoA may 

not be appropriate to your needs, objectives and financial situation. You should read the warnings contained in the SoA carefully before 

making any decision relating to a Financial product/s. In the SOA we will explain to you any significant risks of financial products and 

strategies that we recommend to you. If you do not understand, you should ask your adviser. 

If we, or one of our representatives, provide further advice to you, and that further advice is related to the advice we provided to you in 

a previous SoA, and we do not give that further advice in writing, you may request a copy of the record of that further advice at any time 

up to 7 years from the date we gave the further advice to you. 

What is the difference between ògeneraló and òpersonaló advice: We ordinarily seek to provide you with general advice and 

information regarding financial products that we issue, or that can be purchased through us. The PowerSuper Warrant (Residential 

Property) Information memorandum is an example of general advice. This information or advice does not take into account your 

particular objectives, financial situation and needs. Under the law regulating the provision of financial services, general advice has a 

special meaning, which may differ from what you might commonly understand or expect. In this context, general advice can include 

opinions or any implied recommendation that the products referred to are appropriate to the objectives, financial situation and needs of 

a particular person. This however, is not personal investment advice. The provision of general advice does not require us to provide 

you an SoA but it will still require us to provide you an FSG and in certain circumstances a disclosure document such as a PDS. These 

should be considered by you before making any investment decision on the basis of the information or general advice that we provide 

to you. If you do not obtain personal advice, you face the risk that the financial products you select will not fully take into account your 

objectives. 

What information do you maintain in my file and can I examine my file? If you request us to provide you instructions,  we maintain 

a record of your personal profile including details of your objectives, financial situation and needs. We also maintain records of any 

recommendations made to you. We are committed to implementing and promoting a privacy policy, which will ensure the privacy and 

security of your personal information.  A copy of our Privacy Notification Statement Policy (which incorporates the requirements of the 

Anti-Money Laundering and Counter-Terrorism Financing Act 2006 is readily available at your request. If you wish to examine your file 

please ask us. 

How we are paid for the services provided? 

We use a range of different methods for payment for our services. You may pay us a fee; we may receive a payment called 

commission which is paid to us by the Financial Product issuer/s or lending institutions such as banks; we may receive ongoing 

commissions also called a ñtrailò or ñoverriderò.  In some cases there may be a combination of both fee for service and commission and 

or/trail. In relation to the commissions and trails, they are based on the value of your investment from time to time. This remuneration 

may include upfront fees and management fees (which includes transaction, ongoing and if applicable any borrowing costs), brokerage 

or advisory fees. We may also receive a range of fees, trails and commissions in relation to loan products from other product issuers 

and service providers  (including  other financial institutions) for referring clients who purchase their products. Depending on the 

product or service we may receive a fixed fee together with an upfront commission of up to 1%  of the loan amount and up to 0.7% 

commission trail of the ongoing value of your loan. In some situations exit fees, account fees and transaction fees may apply. The 

remuneration we will receive for the services and products we offer or provide will be set out in the PDS or relevant disclosure 

document for that particular product. In relation to the Power Super Warrant strategy, we will be paid a fee of $330 including GST 

for each loan that is written as part of the strategy. 

 

What should I do if I have a complaint? If you have any complaints about the service provided to you, you should take the following 

steps. 

1. Contact your adviser and tell your advisor about your complaint.   
2. If your complaint is not satisfactorily resolved within 3 business days, please put your complaint in writing and send it to: 

Compliance Officer, EA Financial, L12, 37 York Street, Sydney NSW 20001. Please mark the envelope ñNotice of Complaintò. We 
will try and resolve your complaint quickly and fairly within 10 business days. 

3. If the complaint canôt be resolved to your satisfaction, you have the right to refer the matter to Financial Ombudsman Service. 
They can be contacted on 1300 78 08 08 or you can write to them at: Financial Ombudsman Service, GPO Box 3, Melbourne VIC 
3001. 
 

You can also contact the Australian Securities and Investments Commission (ASIC) on 1300 300 630 to make a complaint and to 

obtain further information about your rights. 

Privacy 

We are committed to safeguarding the privacy of your personal information. We collect your personal information for the purposes of 

providing you with financial services and we will use the information to provide you with the products or services you have requested. If 

you would like a copy of our Privacy Policy, you may contact our office or write or email us using the contact details above. 
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1. Before you start 

This Information Memorandum is for use by professional advisers and their clients who are members of 

self managed superannuation funds (SMSFôs) interested in acquiring residential property for their 

SMSF. 

It is important that you read this entire Information Memorandum (IM) and the accompanying Financial 

Services Guide (FSG) carefully before making a decision to implement the strategy outlined in this IM. 

In particular, we strongly recommend you should: 

¶ assess whether a geared investment in residential property is appropriate for your SMSF; 

¶ evaluate any taxation implications; and 

¶ consider seeking professional financial and tax advice from appropriately qualified and licensed 

advisers before making an investment decision. 

This IM has been prepared by EA Financial, LP (ABN 16 971 745 471) AFSL 246801 (EAF) for and on 

behalf of Power Super (Australia) Pty Ltd (ABN 87 129 052 580) (Power Super). The investment 

strategy underlying this IM has been designed and structured by EAF. EAF has granted a licence to 

Power Super to use the intellectual property underlying the strategy. EAF is not the promoter or 

distributor of the PowerSuper Warrant strategy. Any applications for an investment made pursuant 

to this IM need to be made direct to Power Super. Power Super is not an authorised representative 

of EA Financial. Power Super is required to make its own arrangements and disclosures to you in the 

event it or any of its representatives provides you financial advice. 

 

The IM comprises general information that has been provided by EA Financial for the sole benefit of 

Power Super. EA Financial is not liable to any other third party who relies on the information set out in 

this IM. The information contained in this IM is general information only and does not take into 

account the  personal, or any SMSFôs, objectives, financial situation or particular needs or 

circumstances. It has been prepared to help Power Super explain how this investment strategy 

can help other advisers and their clients consider the merits of this strategy. This IM does not 

and is not intended to contain any recommendations, statements of opinion or advice for the 

specific use of any individual or SMSF. To the extent, if any, that this IM is taken to be financial 

advice provided by EAF, you are directed to read the FSG which is at the front of this IM.  

 

Power Super is not an authorised representative or agent of EAF. Power Super is not a 

subsidiary of EAF, nor is it a partner or associate of EAF, nor in joint venture with EAF. No 

person (including Power Super) has been authorised by EAF to give any information or make 

any representations in connection with the Power Super Warrant which is not in this IM and if 

given or made, such information or representation must not be relied upon as having been 

authorised by EAF. 

 

Your use of a PowerSuper Warrant strategy does not involve or represent a deposit or other liability of 

EA Financial or PowerSuper. An investment using a PowerSuper Warrant strategy will be subject to 

investment risk, including loss of income and principal invested.   

Neither EAF nor  Power Super gives any guarantee as to the performance or success of implementing 

a PowerSuper Warrant strategy, the amount of income or capital that may be derived or returned from 

an investment made using a PowerSuper Warrant strategy , nor does it guarantee the repayment of 

capital associated with an investment using a PowerSuper Warrant strategy. 

References in this IM to ñweò, ñusò and ñourò refer to PowerSuper. References to ñyouò or ñyourò refer to 

an investor (or potential investor) adopting a PowerSuper Warrant strategy, and may include (as the 

context requires or otherwise permits) the trustees or members of an SMSF, and the Trustee under the 

Instalment Warrant Trust. 
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1.1 About this IM 

The strategy the subject of this IM is made available to qualifying and eligible SMSFôs (and their 

associated parties). If you are not the trustees of an existing SMSF you will not be able to use a 

PowerSuper Warrant. 

If you intend to establish an SMSF so that you may utilise a PowerSuper Warrant, you should contact a 

qualified accountant, solicitor or licensed financial planner to seek advice as to what is required to 

establish an SMSF. This IM does not contain any recommendations in relation to the establishment of 

an SMSF and does not provide the means whereby you may establish an SMSF. 

The information in this IM is current as at the date of the IM unless otherwise stated and is subject to 

change. Information not materially adverse to investors may be amended without issuing an updated or 

supplementary IM. You can find the most recent version of this IM and any updated information at any 

time on our website at: 

www.powersuper.com.au 

 

1.2 Disclaimer 

No person is authorised to give any information or to make any representation in connection with 

implementing a PowerSuper Warrant which is not contained in this IM. Any information or 

representation not contained in this IM may not be relied upon as having been authorised by EAF or its 

directors or any other person. 

Although every care has been taken in the preparation of the information included in this IM, EA 

Financial and Power Super to the maximum extent permitted by law, do not accept any liability or 

responsibility (whether in tort or otherwise) for, and make no representation or warranty, express or 

implied, as to the accuracy or completeness of such information. Investors should always make their 

own enquiries with the assistance of their professional adviser/s. 

1.3 Definitions 

Certain terms and abbreviations used in the IM (including all parts of the Application Form) have 

defined meanings, which are explained in the Section 15 - Explanation of Terms.  

1.4 The Role of PowerSuper  

Upon a valid Application, we will do the following: 

 

ü Procure the services of a qualified legal practitioner to prepare the necessary Legal Documentation 

to establish a PowerSuper Warrant; and 

ü Use our best endeavours to procure a loan to finance the Qualifying Investment you intend to 

make; 

 

We will not do the following (however, we will be pleased to introduce you to External Service 

Providers who will be able to do the following): 

 

ü We will not establish a new SMSF as part of any Application. (if you are intending to establish your 

own SMSF you should seek independent advice); 

ü We will not develop or determine an investment strategy for you, nor will we provide personal 

advice to you as to whether you should invest using the PowerSuper Warrant; 

ü We will not review or amend your SMSF deed to ensure it complies with the Legislation; 

ü We will not procure the services of a solicitor or conveyancer in relation to the acquisition of any 

property you purchase using your Warrant, or in relation to advising you about any mortgage 

finance you take out; 

ü We will not act as trustee or custodian for you; 

ü We will not offer any ongoing property management services for any properties or investments 

acquired through the PowerSuper Warrant; and 

http://www.powersuper.com.au/
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ü We will not provide any recommendation or advice to you in relation to the suitability of any 

investment asset you intend to acquire, including whether or not such an investment will breach the 

in-house asset rules of the SIS Act. 

 

EAF has the necessary AFSL authorisations that enable it to deal and provide advice in relation to 

superannuation funds and to that extent it has provided the general advice contained within this IM. 

EAF will not be responsible for the actions that PowerSuper undertakes. EAF is not otherwise 

responsible for the performance of the Warrant.  

 

 

1.5 Independent Advice 

Please refer to our website at www.powersuper.com.au for a list of External Service Providers who 

have indicated to us they will be pleased to assist Investors in relation to any of the activities which 

Power Super does not provide. 

 

If you need help about investing using a PowerSuper Warrant, SMSF,  investment strategies and/or 

property, we recommend you speak to a licensed financial adviser. ASIC can help you check if an 

adviser is licensed. ASIC has a website (www.asic.gov.au) as well as a help line (1300 300 630).  

 

1.6 Long term and illiquid investment 

An investment using the PowerSuper Warrant strategy should be viewed as long term and is not 

suitable for investors who want to be able to readily realise their investments.  The Instalment Warrant 

Trust itself is not transferable. There is no established secondary market for the sale of these 

structures, and it is not our intention to establish one. Although there is some limited scope to seek the 

sale of any property underlying the Warrant, any such sale in the short to medium term is likely to result 

in a loss of capital to you. 

1.7 No Lodgement with ASIC 

EA Financial has formed the view that the strategy outlined in this IM is not a financial product for the 

purposes of the Corporations Act. A copy of this IM will not be lodged with ASIC.  

1.8 Contact Details 

Enquiries in relation to this IM, the PowerSuper Warrant strategy and any applications should be made 

in the first instance to Power Super (Australia) Pty Ltd or your Adviser. Any enquiries in relation to the 

licensing issues pursuant to the Corporations Act 2001 should be directed to EAF. The relevant contact 

details are: 

Power Super (Australia) Pty Ltd  

ACN 129 052 580 

Unit 19 

7 Narabang Way 

BELROSE NSW 2085 

P: 1300 882 836 

F: 1300 882 816 

E: info@powersuper.com.au 

W: www.powersuper.com.au 

EA Financial,LP  
ABN: 16 971 745 471 

AFSL No. 246801  

L12, 37 York Street 

SYDNEY NSW  

(GPO Box 1498, Sydney NSW 2001) 

P: (02) 9249 7375  

E: info@eafinancial.com.au 

W: www.eafinancial.com.au 

 

 

 

http://www.powersuper.com.au/
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2. Key information 

2.1 Summary of strategy 

The following table includes a summary of certain key information about undertaking an 

investment using the PowerSuper Warrant.  The contents of this table should be read and 

interpreted in conjunction with the balance of the information provided in this IM. 

Feature Summary 

Descriptive 

Overview 

The PowerSuper Warrant is designed to form part of an investment 

strategy for use by a qualifying Self Managed Superannuation Fund 

[SMSF]. It enables a gearing strategy to be utilised within an SMSF 

(with the SMSF being the borrower). It involves the appointment of a 

trustee to hold property on behalf of the SMSF. It is expected that the 

warrant will be used solely to invest in direct real property.  

 

What type of 

Investor is 

suited to the 

PowerSuper 

Warrant? 

 

The PowerSuper Warrant is designed for SMSFs that require 

assistance to access finance to fund their purchase of an investment 

property.  If you do not require assistance in obtaining finance to fund 

your property purchase, the PowerSuper Warrant is not for you.
1
   

Trustee The Trustee will be an entity controlled by you and any other members 

of your SMSF. The Trustee will hold the title of the underlying 

investment. We will not act as a trustee for you. 

Property 

Management 

The Trustee may either manage the property directly, or engage a 

professional (such as a licenced real estate agent) on their behalf. We 

will not be involved in the selection or management of the underlying 

property. 

Investment 

Strategy 

The strategy incorporates the use of  moderate gearing to acquire an 

interest in residential investment property. When undertaken using the 

PowerSuper Warrant, the SMSF trustees need to review their SMSF 

deed to determine if they are able to adopt an investment strategy that 

incorporates the ability to borrow to acquire an investment asset. Once 

confirmed, they identify a suitable investment that fits within the 

parameters of their SMSF investment strategy, (including the level of 

gearing and the number of years they wish to undertake the strategy). 

An Instalment Warrant Trust is established to enable the property to be 

purchased in the name of the Trustee. A suitable Financier is identified 

and a finance package is negotiated. The property may be transferred 

from the Trustee to the SMSF when the borrowings have been fully 

repaid by the SMSF and the property is unencumbered.  

Term of 

investment 

An investment through a PowerSuper Warrant should be considered a 

longer term investment ï and be in line with the investment strategy 

adopted by the SMSF.  We would expect that an investor would be 

                                                   
1 If you are interested in our strategy but do not need assistance with finance, contact us and we will provide you the 

details of our legal advisers who may be able to assist you with the necessary legal documentation to implement the 

strategy. 



PowerSuper Warrant (Residential Property) ï Information Memorandum                              19 September 2008 

 

7 | P a g e  

 

prepared to remain in this strategy for at least a 7 year period. An 

investor may exit the arrangement at any time by placing their 

underlying asset on the market for sale. However, in the event of a 

forced or early sale, the initial investment comprising the deposit, stamp 

duty, legal fees and establishment fees may not be recovered. 

Liquidity The underlying asset acquired through a PowerSuper Warrant is 

expected to be illiquid. In most instances it will be real property and 

therefore an investment using a PowerSuper Warrant should be 

considered illiquid. There is no established market for the sale of a 

PowerSuper Warrant and they should otherwise be considered non-

transferable.  

Significant 

risks 

An investment through a PowerSuper Warrant involves risk. Various 

general and specific risks associated with an investment using a 

PowerSuper Warrant are set out in Section 8 ï Risks 

Establishment 

Fee 

Payable by you upon application: $ 6,600 (including GST). This may be 

paid in two separate stages. The first stage requires payment of $600 to 

obtain a Pre-Approval loan offer. The balance of $6,000 is payable once 

you have identified an investment property and wish to establish the 

Warrant.  

We may use some of this fee to pay as fees and commissions to 

referring advisers and accountants.  

The fee includes fees to our legal advisers for the Legal 

Documentation, fees for your finance application and the lenderôs legal 

fees for preparation of loan documents. It also includes disbursements 

such as a lenderôs valuation fee, stamp duty for the establishment of the 

Instalment Warrant Trust and an intellectual property licence fee of $330 

(incl. GST) payable to EAF for each successful application.  

Please Note: The fee does not include payment for property 

acquisition costs such as mortgage duty, stamp duty on transfer,  your 

own solicitorôs fees for advising you about the mortgage, registration 

fees, insurances, inspections and other nominal fees such as search 

fees. It is not possible to state how much these loan disbursements will 

be as they are somewhat dependent on the amount of funds that are 

borrowed and the state/territory in which the underlying asset is 

situated. Your adviser will be able to tell what these will be once you 

have identified a specific residential property you wish to acquire. 

Management 

Fees 

Nil 

The Trustee will be responsible for management of the investment. The 

Instalment Warrant Trust allows a fee to be charged by the Trustee if 

required. The Investor will retain full control over the Trustee.  We do 

not charge any management fee. 

Performance 

Fee 

Nil 

We do not charge any performance fee in relation to the PowerSuper 

Warrant 

Optional Fee The Trustee is required to be a corporate entity. We recommend you 

use an entity that is not trading, undertaking any other activity or acting 
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as trustee for any other trust. If you do not already have a corporate 

entity, you should contact your adviser for some assistance. Alternately, 

we can instruct our legal advisers to establish one for you at an 

additional cost of $880 (including GST) (see Section 7 ï Qu 7.8). It is 

very important that the entity be established in the correct manner in 

order to meet the Financierôs requirements. 

Other Fees Commissions and Trails   

Power Super will derive fees from the Financier in relation to any loans 

that are approved as part of the PowerSuper Warrant strategy. Although 

these fees are not paid by you directly to us, you should be aware that 

you are paying these fees indirectly to us as part of the interest rate 

you are being charged by the Financier. 

Power Super will be acting as a mortgage originator and has arranged 

to secure a source of funding to be made available to Approved 

Investors based on satisfaction of certain criteria set out in Section 9. 

The Financier will pay PowerSuper, or its related parties, fees up to 

1.0%  of the value of the initial loan plus an ongoing trail of up to 0.80% 

of the remaining loan balance for the life of the loan, although most fees 

will generally be lower than these rates.  

Power Super may use some of these fees to pay as fees, commissions 

and/or trails to referring mortgage brokers, advisers and accountants. 

  

Minimum 

investment 

amount 

There is no minimum amount that you may invest using a PowerSuper 

Warrant as such. However, we recommend that thestrategy only be 

considered by SMSFôs holding net assets of at least $200,000. There is 

a minimum loan application is for $100,000. 

We reserve the right to reject an application for any reason. In the event 

an application is rejected, the Establishment Fee will be fully refunded 

(subject to any disbursements and reasonable administration costs 

incurred by us in processing the Application). 

Borrowings We have made arrangements with the Financier to secure a source of 

funding to enable an Approved Investor to use the PowerSuper Warrant 

strategy to gear up to 70% of the value of approved residential 

properties to be acquired using the Warrant. The acceptable level of 

gearing will need to be determined by you as the trustee of your SMSF, 

taking into account the SMSFs investment strategy. The actual gearing 

level may be lower, depending on a combination of factors including 

each SMSFs investment strategy (including the capacity for members to 

make additional contributions to their SMSF to fund ongoing interest 

commitments), the location of the property, the price and any other 

requirements specified by the Financierôs lending policy.  All borrowings 

secured over any underlying assets acquired through the PowerSuper 

Warrant shall be non-recourse to the SMSF.  

NOTE: If you have your own source of finance, a PowerSuper Warrant 

will not be appropriate for you. If you would like to implement a similar 

strategy, contact us and we can refer you to our legal advisers who are 

responsible for drafting the Legal Documentation.  
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Taxation The PowerSuper Warrant establishes a special type of fixed trust for 

taxation purposes and the SMSF (as beneficiary) will be liable to pay tax 

on the net income of that trust in each income year.  It is expected that 

an SMSF will be entitled to claim interest payments on its borrowings as 

a tax deduction against this net income. Other income tax and capital 

gains tax issues are summarised in this IM. An Investor should obtain 

independent taxation advice before deciding to invest through a 

PowerSuper Warrant. We have not sought a Product Ruling or any 

other determination in relation to PowerSuper Warrants from the 

Australian Taxation Office. 

Cooling off There is no cooling off rights for an Investor as the PowerSuper Warrant 

is not transferable and is considered to be illiquid. 

Complaints Complaints resolution procedures are provided by us and there is 

access to an external dispute resolution scheme. 

 

The contents of this table should be read and interpreted in conjunction with the balance of 

the information provided in this IM. 

2.2 Potential benefits of using a PowerSuper Warrant 

In our view, some of the potential benefits of implementing a PowerSuper Warrant via your 

SMSF include: 

Benefit Summary 

Specific features of 

a PowerSuper 

Warrant 

A PowerSuper Warrant enables an SMSF to: 

ü select their own investment property (or asset) to acquire using 

the Warrant; 

ü appoint an entity they control as the Trustee of the Instalment 

Warrant Trust; 

ü access finance for most residential investment properties; 

ü hold title to the investment property in the name of the Trustee 

of the Instalment Warrant Trust (subject to encumbrance to the 

Financier); 

ü maintain full control over the day to day management of your 

investment property; and  

ü transfer your investment property from the Trustee of the 

Instalment Warrant Trust to the SMSF with minimal stamp duty 

(subject to legislation in the relevant state) and minimal Capital 

Gains Tax consequences.  

Independence  The PowerSuper Warrant places you in control over your 

investment. There is no pooling of funds and resources with other 

investors (other than the members of your SMSF). You are not 

forced into the selection of any particular underlying asset. You are 

free to terminate the Warrant on your own timetable and according 

to your own circumstances. 

 A PowerSuper Warrant provides SMSFs the opportunity to 

generate capital gains over the term of the Warrant through the 
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Potential for capital 

gains 

identification, acquisition, management and ultimate disposal of 

suitable properties, which they select and control over the entire 

investment timeframe. 

Potential for tax 

efficient retirement 

planning 

Under current income tax legislation, deriving income through a 

concessionally taxed vehicle such as an SMSF, results in net 

income being taxed at 15% and net capital gains (made after a 

period of 12 months) being taxed at 10%. If the SMSF has 

commenced to pay a pension to its members, then these rates are 

reduced to ñnilò in respect of assets supporting such pensions.  

Depending on the circumstances, some or all income and some or 

all capital gains, could be derived in an SMSF (via the Warrant) at 

an effective tax rate of 0%.  

These outcomes should be confirmed with your professional 

adviser, who will determine if your personal circumstances enable 

you to take advantage of these opportunities.  

The conversion of an SMSF from accumulation phase to pension 

phase triggers certain disclosure obligations in relation to the 

Taxation, SIS and Corporations Act. Investors need to seek 

independent advice if this aspect forms part of their strategy.  

Exposure to asset 

class of choice 

The PowerSuper Warrant enables an investor to select the 

residential investment property of their choice in accordance with 

the parameters set out within their particular investment strategy 

and subject to any Financier restrictions.  

Competitive 

Finance Available  

Power Super has arranged competitive finance for all Approved 

Investors who use their Warrant to acquire a residential property 

approved for finance by the Financier. Power Super does not 

guarantee that you will be eligible to obtain finance.  The three 

main variable factors that will influence whether you become an 

Approved Investor will be obtaining a satisfactory valuation of your 

residential property, demonstrating loan servicability and 

demonstration of an acceptable credit history for each of the 

members of your SMSF.  
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3. About Power Super (Australia) Pty Ltd 

Damien Palmer (Managing Director) 

Damien has 15 years accounting experience, commencing his career with Deloitte Touche 
Tohmatsu, then with Ernst & Young and  AM Corporation before setting up a specialist Self 
Managed Superannuation Fund (SMSF)  administration company Super Outsource, in which 
he has specialized as an SMSF adviser for high net worth clients of accountants and financial 
advisers.  He is a qualified accountant (CPA) and is a specialist SMSF adviser (SSA) through 
the SMSF Professionals Association of Australia.  He has been an authorized representative 
advising SMSFs and a contributor for Personal Investor Magazine and Compareshares.  He 
has been involved in SMSF & Property strategies with real estate groups for several years. 
 

4. About EA Financial 

EA Financial, LP (EAF) was granted its Australian Financial Services Licence on 31 August 

2004. EAF works closely with other product issuers and experienced financial product 

designers to deliver financial strategies and products to sophisticated investors. EAFôs focus 

is on the provision of general advice and support to other dealer groups and financial 

advisers, through whom it relies on the distribution of its products and strategies. 

The investment strategy underlying this IM has been designed and structured by EAF. EAF 

has granted a licence to Power Super to use the intellectual property underlying the strategy. 

EAF is not the promoter or distributor of the Power Super Warrant strategy. Any applications 

for an investment made pursuant to this IM need to be made direct to Power Super. Power 

Super will pay a licence fee to EAF ï See Section 10 ñFees and Other Costsò. 

 

Power Super is not an authorised representative of EA Financial. Power Super is required to 

make its own arrangements and disclosures to you in the event it, or any of its 

representatives, provides you financial advice. 

 

5. Investment Summary 

The PowerSuper Warrant has been developed to facilitate SMSFs to borrow to acquire an 

asset through a customised investment structure, the performance of which is directly related 

to the performance of the underlying asset.  

5.1 What is a PowerSuper Warrant? 

A PowerSuper Warrant is an investment strategy for use by qualifying SMSFs. A 

PowerSuper Warrant requires the trustees of an SMSF to have an understanding of finance, 

gearing, investment strategies, SMSF regulatory requirements and the use of trusts ï for the 

purpose of investing through a tax-efficient structure to help achieve the wealth necessary to 

fund the retirement of the SMSF members. 

At its most basic level, a PowerSuper Warrant is a strategy that is implemented by a series of 

contractual arrangements involving the members of the SMSF, a Financier, the SMSF 

(Investor) and the trustee of an Instalment Warrant Trust (Trustee). These relationships are 

governed by the Legal Documentation implementing the strategy. 

The SMSF trustees are required to formulate an investment strategy for the SMSF.  If this 

strategy incorporates the use of borrowing to acquire an asset, a custom designed trust 

(which we call the Instalment Warrant Trust) is established. The SMSF instructs the Trustee 

to acquire and hold a specific asset (generally real estate) on trust for the SMSF. The SMSF 




